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Dear Valued Partner,

TSI Healthcare leadership is thrilled to announce our second annual 
Client Success Summit, February 24th & 25th, 2023 in sunny Aventura, FL.
This meeting celebrates rheumatologists, rheumatology professionals, 
and the advances and innovations in the rheumatology field.

Our meeting is unique to rheumatology MDs/DOs, NPs, PAs, practice
administrators, office managers and “super users” who work in
independent rheumatology practices across the nation. We anticipate
200+ of the largest independent practices to be in attendance this year
which makes for the perfect time to network!

Your participation as a strategic partner and/or exhibitor will help support
a successful and memorable meeting, and ensure that this specialty gets
the notoriety it deserves. There are a limited number of opportunities
available, which are outlined in the following pages. 

So, get out of the cold and join us in learning about how we can all
cultivate a more vibrant and collaborative rheumatology community. 
We appreciate your consideration and value your support.

 Founder & CEO of TSI Healthcare 

Sincerely, 
David Dickson, Jr.



Annual Client Success Summit | First Tier
One (1) Podium Presentation
Four (4) Regional Speaking Engagements
Two (2) Webinars

Platinum Partnership:

Annual Client Success Summit
Three (3) Regional Speaking Engagements
One (1) Webinar

Gold Partnership:

Annual Client Success Summit
Two (2) Regional Speaking Engagements

Silver Partnership:

PARTNERSHIP REDEFINEDPARTNERSHIP REDEFINED with SPEED

TSI Healthcare is committed to continually increasing the overall value we bring to our
clients, providers, partners and most importantly, the patients we all serve. We have
significantly improved the traditional partnership model with a deliberately structured
blueprint. Together, we can solidify a positive impact on the healthcare industry, overall.

trategy: specific to each unique partnership, defined as key areas of intersection providing
benefit and value to each partner, their customers and patients alike.

lan: project management, KPI's milestones and timelines.

xposure: presence, unique positioning and provider attendee engagement to gain greater
mindshare with four (4) regional success series talks and the TSI’s Annual Client Success
Summit. 

ducation: gain greater adoption with targeted webinars, content delivery and distributed
educational materials.

elivery: pre-defined deliverables, market share increases, targeted specified outcomes and
measurable results.
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Platinum: $45,000 single payment, or two (2)

payments of $25,000 each

Gold: $35,000 single payment, or two (2)

payments of $20,000 each

Silver: $25,000 single payment, or two (2)

payments of $15,000 each

Partnership Investment:

E



NON-PARTNERSHIP OPPORTUNITIESNON-PARTNERSHIP OPPORTUNITIES

6’ tabletop display in exhibit area
(4) exhibitor badges
Company logo on meeting website
Recognition in meeting materials

First Tier Exhibitor: $9,500

6’ tabletop display in exhibit area
(2) exhibitor badges
Company logo on meeting website

Second Tier Exhibitor: $7,500

:45 minute presentation
Distribution of branded collateral
Company logo on meeting website
Recognition in meeting materials

Podium Presentation: $7,500

Company logo on meeting website
Custom signage during reception
Recognition in meeting materials

Friday Evening Reception: $5,000

Lunch
Sponsorship:

$3,500

Break 
Sponsorship:

 $2,500 

Drink tumblers
with company
logo: $2,500

Tote bags 
with company
logo: $2,500

Charging pads
with company
logo: $2,500

Cocktail napkins
with company
logo: $2,500

Lanyards 
with company 

logo: $2,500

Flash drives with
company logo:

$2,500

Click here to learn 
more & register

http://tsihealthcareclientsuccesssummit.my.canva.site/
http://tsihealthcareclientsuccesssummit.my.canva.site/
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TERMS & CONDITIONSTERMS & CONDITIONS

By registering for the TSI Healthcare Client Success Summit, you are agreeing to the terms and conditions outlined in this

document. Payment methods accepted to participate in this event include Visa, Master Card or American Express. 

Exhibit Hall Policies

Participant will respect the exhibit set-up hours established by TSI Healthcare. Exhibit set-up and shipping information will

be shared with all participant in a separate correspondence. The participant will follow instructions regarding shipping

items to the hotel. If instructions are not followed, TSI Healthcare is not responsible for missing exhibit items. Exhibit space

will be provided as indicated in the prospectus. Exhibits must be installed within the parameters of your exhibit space with

no components extending beyond. Your installation may not block other exhibitors. No banners, signs or other material may

be nailed, taped, hung to any hotel property. If participant defaces hotel property, they are responsible for the damage.

Each exhibitor should have at least one representative at their booth when the exhibit hall is open (breakfast, lunch and

breaks each day). Each exhibitor is prohibited from tearing down booth space before the designated time. The final

agenda will be shared with you via email and will be accessible on TSI Healthcare's website. Each participant will receive

the number of name badges appropriate for their level. Distribution of literature/advertising is prohibited anywhere beyond

your booth space and unless you have received approval to do so during your speaking session. Any corporate functions

taking place during the TSI Healthcare Client Success Summit, regardless of location or size, must be approved by TSI

Healthcare event management. 

Cancellation Policies

Cancellation of participation and requests for refunds must be received in writing by December 31st, 2022 for a 50%

refund if space is sold to another vendor. Cancellations received after December 31st, 2022 are non-refundable.

Cancellation of participation is non-refundable unless another participant accepts responsibility. 

Insurance

Participants are encouraged to insure their exhibits, merchandise, and display materials against theft, fire, etc. at their own

expense. All exhibitors are required to provide a certificate of insurance to that covers their participation at the meeting.

This coverage is for the protection of property, staff, and attendees. TSI Healthcare and the JW Marriott Turnberry are not

responsible for any damage to the exhibits. 

Indemnification

Participants agree to abide by these terms, and any applicable provisions under TSI Healthcare’s agreement with the

management of the JW Marriott Turnberry. Participants assume full responsibility and liability for any loss, damage or claim

arising out of injury or damage to sponsor and exhibitor’s displays/materials. All participants agree to defend, indemnify,

and hold harmless the JW Marriott Turnberry from and against all claims, actions, causes of actions, or liabilities, including

reasonable attorney’s fees arising out of or resulting from any act undertaken or committed by participants or any

contractors hired or engaged by the participant in connection with the conference. Participants also agree to defend

indemnify, and hold harmless the JW Marriott Turnberry from any liability resulting from any claim, action or action, which

may be asserted by third parties arising out of the performance of the participants obligations pursuant to this agreement,

except those which are due to misconduct or negligence to the Hotel.


